
April 9th Cattle Grading
April 10th Pesticide Training 
April 16th Liming & Fertilizer
via zoom
April 24th Customer Service
& Kentucky Proud via zoom
May 9th Lewis County
Cattlemen’s Meeting at the
Tollesboro Fairgrounds @
7p.m. 

Hello All, 
My name is Kennedy Perkins
and I am the new Agriculture
and Natural Resource Agent. I

graduated from Western
Kentucky University in May

2023 with a bachelors in
General Agriculture. I grew up
on a family farm where we run

a commercial cow-calf
operation. I am beyond excited

for this new endeavor and if
you all need anything, please

don’t hesitate to call.
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Understand the Implications of a Price Slide When Buying and Selling Cattle

Dr. Kenny Burdine, University of Kentucky

Everyone who buys or sells feeder cattle regularly understands that in most
markets price per lb decreases as cattle get heavier. This can create a challenge
for pricing cattle in situations where weight is not known with certainty. This
applies to forward contracts, internet sales and cattle that are sold off the farm

but hauled to another location to determine pay weight. In these situations,
cattle are often sold with a base weight and price is adjusted downward as the
weight of the cattle exceeds that base weight. As an illustration, let’s consider a
backgrounder that sold cattle via an internet auction with an advertised base
weight of 800 lbs and a price slide of $8 per cwt. Let’s further assume that the
cattle sell for $240 per cwt in the auction and will be hauled to a weigh station

the following week to determine the pay weight.

If those steers were to weigh exactly 800 lbs, no price adjustment is needed. The
pay weight is 800 lbs and the price is $240 per cwt for a total of $1,920 per head.
However, if the cattle weighed 850 lbs, the price is adjusted downward because
they are 50 lbs above the base weight. With an $8 per cwt slide, the price would

be adjusted downward by $4 per cwt (50 lbs is half of a cwt). With a pay weight of
850 lbs and an adjusted price of $236 per cwt, the per head total is $2,006. Price
slides can get much more complicated than this, but this simple illustration

captures the process well enough for this discussion. As long as the price slide is
not so large as to actually result in a lower value per head, the seller is typically
happy to have more lbs to sell. In the previous example, the cattle sold for $86

more than they would have had they weighed right at the base weight.

Base weight Sale Price Pay Weight Price Slide Final Price per cwt Final Value per
head

800 $240 850 $8 per cwt $236 $2,006.00

800 $240 850 $10 per cwt $235 $1,997.50

800 $240 850 $12 per cwt $234 $1,989.00



Now, I want to focus this discussion on the difference between the artificial price slide
used to adjust the price for cattle weighing above the base weight and the actual market

price discount as cattle get heavier. The table below illustrates this point in relatively
simple terms. Suppose the market price for an 800 lb steer is $240 per cwt and the market
price for an 850 lb steer of the same type and quality was $235 per cwt. This would imply
that the actual price discount in the feeder cattle market was $10 per cwt and the market

value of those 850 steers would be $1,997.50 per head (850 lbs x $235 per cwt). If a seller
advertised that group of steers with a base weight of 800 lbs and a $10 per cwt price slide,
the price slide and the market discount for weight would match perfectly. The final price

would be the same despite the fact that the pay weight exceeded the base weight. This
scenario is shown in the middle row of the table below, but this will not be the case when

differences exist between the market discount for weight and the price slide.

If the artificial price slide is less severe than the market discount as cattle get heavier,
then the seller is actually better off if the pay weight exceeds base weight because the

lower artificial price slide would result in a smaller price discount due to the additional
lbs. This is illustrated below with the $8 per cwt price slide and note that the final price is

higher for these steers. Previous research has found evidence that sellers tend to
underestimate weights in these situations (Brorsen et al., 2001). Conversely, if the market

discount is greater than the price slide, the seller would actually receive a lower final price
than had they advertised the cattle with the higher base weight to begin with. Note that
the $12 per cwt price slide below, which exceeds the market discount, results in a lower
final price. In situations such as this, sellers have no incentive to overestimate weight

(Burdine et al., 2014).

In theory, price slides used for selling cattle with weight uncertainties should evolve with
the market. But my experience has been that they are often slow to adjust, whereas

market conditions change very quickly. The key point from this discussion is that a price
slide is most efficient when it is roughly equal to the market discount as cattle get

heavier. In those situations, there is no incentive for sellers to underestimate weight
when selling cattle on a slide and there is little true penalty if they do. Buyers and sellers

both need to understand the implications when prices slides and market weight discounts
diverge, as this can have an impact on both parties.
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Forage Timely Tips for April
Graze cover crops using temporary fencing.

As pasture growth begins, rotate through
pastures quickly to keep up with the fast growth

of spring.

Creep-graze calves and lambs, allowing them
access to highest-quality pasture.

Finish re-seeding winter feeding sites where
soil disturbance and sod damage occurred.

As pasture growth exceeds the needs of the
livestock, remove some fields from the rotation

and allow growth to accumulate for hay or
haylage.

Flash graze pastures newly seeded with clovers
to manage competition.
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